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A six-step plan for driving a wedge between the competition and the customer
For sales people, convincing a potential customer to choose them over the competition is no easy task, and
especially when the competition already has the account. Finally, How to Get Your Competition Fired shows
readers a proven system for breaking the relationship between the competition and the customer. Randy
Schwantz's method, The Wedge(r), includes a six-step plan that drives a "wedge" between the competition
and the customer. He shows how to reveal the competition's shortcomings without seeming to, letting
prospects decide independently to dump their current provider, exclude other competitors and, finally, switch
to the salesperson's product or service. Offering real tactics, not just theory, this is the only sales strategy that
really works to break the relationship between customers and the competition and bring in more business,
faster than ever.
Randy Schwantz (Dallas, TX) is a leading authority and expert on the sales process. A highly successful
sales professional, he is a nationally respected sales trainer, author, sales coach, consultant, and public
speaker. Randy is President and CEO of The Wedge Group, whose clients include Fortune 500 companies as
well as small businesses.
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From reader reviews:

Shari Yung:

What do you concentrate on book? It is just for students because they are still students or that for all people
in the world, the particular best subject for that? Merely you can be answered for that question above. Every
person has distinct personality and hobby per other. Don't to be compelled someone or something that they
don't want do that. You must know how great in addition to important the book How to Get Your
Competition Fired (Without Saying Anything Bad About Them): Using The Wedge to Increase Your Sales.
All type of book could you see on many solutions. You can look for the internet resources or other social
media.

Simona Vela:

This book untitled How to Get Your Competition Fired (Without Saying Anything Bad About Them): Using
The Wedge to Increase Your Sales to be one of several books in which best seller in this year, this is because
when you read this reserve you can get a lot of benefit onto it. You will easily to buy this particular book in
the book retail store or you can order it via online. The publisher with this book sells the e-book too. It makes
you more readily to read this book, because you can read this book in your Smartphone. So there is no reason
for you to past this guide from your list.

Lena Garcia:

As we know that book is very important thing to add our understanding for everything. By a guide we can
know everything we want. A book is a list of written, printed, illustrated or blank sheet. Every year seemed
to be exactly added. This guide How to Get Your Competition Fired (Without Saying Anything Bad About
Them): Using The Wedge to Increase Your Sales was filled regarding science. Spend your extra time to add
your knowledge about your research competence. Some people has several feel when they reading some sort
of book. If you know how big selling point of a book, you can truly feel enjoy to read a e-book. In the
modern era like right now, many ways to get book you wanted.

Richard King:

Some people said that they feel fed up when they reading a reserve. They are directly felt that when they get
a half areas of the book. You can choose the particular book How to Get Your Competition Fired (Without
Saying Anything Bad About Them): Using The Wedge to Increase Your Sales to make your personal
reading is interesting. Your current skill of reading talent is developing when you just like reading. Try to
choose straightforward book to make you enjoy to see it and mingle the sensation about book and examining
especially. It is to be first opinion for you to like to open a book and learn it. Beside that the publication How
to Get Your Competition Fired (Without Saying Anything Bad About Them): Using The Wedge to Increase
Your Sales can to be your friend when you're really feel alone and confuse using what must you're doing of
the time.
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